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Thus neither Truth nor Beauty are persuasion, just because
they are guides to action. Persuasion must be not a guide but a
persuasion to action, a pressure to be or do differently. In fact
science and art are opposite poles of language, and language
has as its main function the role of persuasion. It has only
evolved these poles as refinements, as tempered spearheads of
the advance of life. Art and science are persuasion become so
specialised as to cease to be persuasion, just as in the flower
petals the leaves have become so specialised as to cease to fulfil
the function of leaves.

Language sucks its life-blood from daily life, and in daily
life all conversation which is not informative of outer reality
regarded objectively (e.g. of events or the speaker's feelings
treated objectively) or of inner reality (e.g. accent, angry or
pleased '"tones", facial expressions, circumlocutions, manner,
polite, curt, surprising or warm phraseology), is rhetorical in
the Aristotelian sense, that is, it is designed to persuade others
to act in a certain way and feel in a certain way.

Now rhetoric stands in this relation to science and art, that
it is not a guide to action on outer reality or on the instincts
but is always mixed or counterpointed. Thus in so far as a
man already has an instinctive urge to do something in a certain
situation, then persuasion is directed to so explaining the
nature of outer reality that he will see the necessity of doing
the particular things to which we wish to persuade him. On
the other handt if the situation plainly indicates action, our
persuasion is directed to arousing the emotional urge to fulfil
the action. Thus there is a kind of reversal of the use of words:
for emotional reasons objective statements are used , for
objective reasons emotional statements; but generally both are
mixed.

Rhetoric or persuasion is the universal mode of language
through which men freely guide and lead each other by appeal-
ing in day-to-day activity on the one hand to the necessities of
the task, and on the other hand to the demands of the instincts.
Rhetoric, too, is rooted in outer reality and the genotype, and
because it is more direct, urgent and prosaic it is more primitive
and everyday. It is the warp and woof of language as an instru-
ment of association, from which science and art separate them-
selves as more specialised, more organised, more aloof, more
abstract and more real and convincing in their special fields
precisely because of their use of those unreal and illusory
scaffoldings, the mock ego and the mock world.

That persuasion can be used to mislead, that rhetoric can be
empty and hypocritical, is merely to repeat in another form
the well-known facts that truth and error both exist and that
man makes mistakes. It does not invalidate persuasion as such.